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The Problem with Due Diligence

Huge Market Dominated by Manual Work

Due Diligence Is Expensive & Inefficient

$47.1 B spent on diligence, annually, across

70,000 institutions and 450,000 angel investors.

The average diligence takes 4-6 weeks and 40-60
man hours.

But Due Diligence Is Critical

Diligenced companies are 5x more likely to deliver
positive returns to their investors.

80% of startups fail diligence the first time, adding
2-3 unexpected months to their fundraising cycle.
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Early-Stage Investors Suffer Most

@

©Ep

= ) SIS -, ©T ﬂ
v N\
i o p A AN
450,000 11,000 19,000
Angel Investors & Family Offices & Emerging Funds &
Syndicates Incubators Accelerators
N
These groups deploy over $32B in early stage capital
but write off $22B in losses annually.
Less than 15% perform thorough diligence before
investing because they lack the time, expertise, or
ersonnel.
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Al/ML-Powered Financial & Operational Due Diligence

The En Vérité platform: built for founders The En Vérité platform: built for investors
who want to with who want to back the top 20% of founders and

their prospective investors from day one. who believe that
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En Vérité Delivers

Tangible, Measurable Results to Funds

Our proprietary Al/ML delivers thorough,
comprehensive financial and operational due
diligence for startups in minutes.

Solo GPs, deal teams, and Angels attain a clear,
accurate picture of the risks, trade-offs, and
opportunities each startup deal presents at 1/20th
the cost and 40x the speed of the average due
diligence.

Our customers use En Vérité to increase their hit
rates, realized returns , IRR, and MOIC.
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En Vérité Delivers

Automates and Accelerates Critical Business Processes

Large fund analysts, Emerging Funds, Family
Offices, and Syndicates use En Vérité to
automatically generate and customize Deal
Memos.

Broker-Dealers use En Vérité to generate and
customize their CIMs.

Founders use En Vérité to prep their companies
for due diligence and demonstrate fiduciary
maturity in their initial pitch.
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Instant Integration

Into the Major Startup Back Office Systems
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Sample Insights

(O Momentum Flag

~$27M of the Company's $37M pipeline has less
than 50% probability of closing. ~$22.5M has less
than 5% probability of closing by Company seilf-
report.

Based on historical financials and H12024
performance, Company forecasted target of
$1.141,947 appears at risk.

Forecasted Q4 2024 revenue of $508,113 may be
challenging given historical 2024 and QoQ
performance.

QoQ growth for Q1-2 2024 are substantially down
from the same period in 2023: Q12024: $173954 v
2023: $232,136 and Q2 2024: $196,842 v 2023:
$244115
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(O Efficiency Flag

Company appears to have acquired a vehicle (2023
Tesla Model 3). If for personal use, this would be a
highly irregular purchase for an early-stage
company.

Bonus payments ($139,774) are unusually high for a
company that is not cashflow positive.

Recruitment Fees ($75,311.82) are high for a
company this size. The Company may be reaching
a size where bringing on a recruiter is justified.

Software Subscription payments ($72,437.47) is
relatively high for a company this size.

Discretional spending (Meals, Meetings, Gifts,
Retreats) may be abnormally high considering the
Company's stage.

Customer Feedback

@ Must-have tool for any investor

"En Vérité was instrumental in my investment decision. In a space of
5-10 minutes, | was fully debriefed on my target company's data room,
their aspirations, and economics. En Vérité's Al flagged some critical
challenges the company had yet to address, and | was genuinely
impressed by the insights and commentary the Al provided. This is a
must-have tool for any angel investor who does not have the time or
experience to craw! through a data room before making an investment.”

- Neil H, Investor

@ Business-Critical for Emerging Funds

"En Vérité is critical to ensuring my emerging fund can perform thorough
financial and business due diligence on my potential portfolio
companies. Their diligences not only enable me to deploy capital more
safely and efficiently, but help me showcase my fund's differentiated
approach to investing to my LPs. En Vérité has quickly become business
critical to me."

- Allen S, Investor



Our Value Proposition

En Vérité Analyzes Business Fundamentals

Forecast & Business Model
Validity

Founder
Fiduciary Maturity

Cap Table Management &

Equity Structure

Is this model based on reasonable
assumptions?

Is this forecast based on reliable pipeline
data?

Are there red flags in this startup’s current
performance or future forecast?

Are the economics of this product and
business viable?

Are this startup’s financials accurate and
reliable?

Are these founders spending their capital
appropriately?

Are they capitalizing on the right data-driven
opportunities?

Is there any evidence of fraud or
misappropriation?

Down Rounds and Recapitalizations

Post-Deal Adjustments and Litigation

Are founders and key personnel appropriately
positioned?

Is this startup at risk of a future down round
or recap?

Will new investment be saddled by existing
liabilities?

Has this startup raised at fair, reasonable, and
predictable terms?

Write-Downs and Write-Offs

Investor-Founder Conflict
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Our Business Model
Low Touch, Low Cost, Hyper-Scalable

Sales
Investor Plans*:

Driven by direct sales and

channel partners (service
) Angel: $150/mo providerE) (
e Accelerator: $450/mo
e Emerging Funds: $600/mo
e Large Funds: $1,800/mo
Consulting Revenue Recognition
Startup Plans*: Customers that require Customers purchase
consulting are referred to our out-of-the-box subscription
e Idea: $30/mo network of service providers. plans online
e MVP: $75/mo
e Traction: $150/mo
e Scale: $600/mo .
Delivery
*33% discounts for customers who pay annually Customers access the

platform via a traditional
Saa$S web application.
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En Verite Roadmap

Rapidly Evolving the Fundraising Process

En Verite v1.0 En Verite v2.0 En Verite v3.0
1. Due Diligence 3. Startup Financial 5. Al Deal
Neural Network Model Builder Analyst

April 25

6. Real-Time

2. Early-Stage 4. Deal Sharing
Due Diligence & Review

En Verite is strategically consuming the entire fundraising process,
beginning with automated due diligence, expanding to deal process
automation, Al-driven negotiations, matchmaking, and, eventually,

creating the Stripe for private capital investing.
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PortCo. Analytics

En Verite v4.0

7. Late-Stage
Due Diligence

May ‘25

8. Deal
Matchmaking

May ‘25

9. Term Sheet
Automation

May ‘25

10. Real-Time

Portfolio Analytics

En Verite v5.0

March ‘26

11. Subscription
Automation

March ‘26

12. Transaction
Platform



Our Go-to-Market Strategy

Driven by Market Demand

A

HIGH ACVs, SLOW SATURATION

Broaden Al capabilities outward targeting:
@ Late-stage VC

@ Private Equity

@ Corporate M&A

HIGHER ANNUAL CONTRACT VALUE

LOW ACVs, SLOW SATURATION

HIGH ACVs, FAST SATURATION

Broaden product offerings targeting:

@ Emerging Funds
@ Family offices

(D Angel Syndicates

@ Angel Investors
@ Accelerators

@ Startups

LOW ACVs, FAST SATURATION
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FASTER MARKET SATURATION
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Competition & Market Momentum

Target Segment
Revenue
Launch Date

Services Offering

Previous Funding
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Seed-Series A
~ $275K
Sept. 24

Partnership
Network

$760K

Keye

PE / M&A
~$1.7M
2021

Paid Content &
Consulting

$4.6M

INTRA
LINKS

PE / M&A
~ $350M

1996
Paid Consulting

N/A

INVICTUS

PE / M&A
None

2024

None

None

dili

PE / M&A
$1.4M

2023
None

$4.0M



Competition & Differentiation

Defensibility on Product & Positioning

Keye INVICTUS dili

EN VERITE

Financial Due Diligence Automated
Agent
Business Model Analysis Automated
Agent
Portfolio Reporting v % W4 / X
Real-Time Performance v % X X X
Deal Matchmaking v % W4 / X
Target Stage  Seed-Series A Late-Exit Late-Exit Late-Exit Late-Exit
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Company Performance and Forecast
Results from $760,000 in Pre-Seed Funding

CY 2025 CY 2026 CY 2027 CY 2028

TOTAL REVENUE $105,000 $170,000 $1,712,720 $6,572,982 $16,878,893 $33,637,452
$275,000 9.8/10 $139.28 $64,000
GROSS MONTHLY
TOTAL BOOKINGS CSAT SCORE CAC BURN RATE
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Team & Asks

Veteran Executives, Responsible Capital Deployment

Raising $2M Seed Funding to Scale: CORE TEAM

IneerpereliEe) Collin Sebastian

m MVP Launch Chief Executive Officer

, - Leslie Sultani
$105,000 Bookings Chief Product Officer
v2.0 Product Launch (currently in Beta)

v Bobby Cochran

v3.0 Product Launch Chief Technology Officer

v4.0 Product Launch We are serial entrepreneurs (3x

_ exits) and angel investors (25

Close 2025 with $1.52M ARR portcos) who have an intimate
- understanding of both sides of

SRS L the fund raising process.
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Let's Chat!

Collin Sebastian (503) 577-0599 collin@enverite.ai
Founder & CEO Mobile Email






